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origination efforts in Texas, Arkansas,
Colorado, Oklahoma, Leuisiana and
New Mexico. He is consistently one of
the top producers in his division and is
well respected within the local real
estate community. “Last year, | had a
record year,” he said, noting that he pro-
duced almost $1 billion in volume for
the Southwest office. ’I see mysell con-
tinuing fo grow” he added.

Wright's ransactions from last year and
this year Iinclude a $29.8 million fixed-
rate loan to Jamespoint Management
for the purchase of Reveille Ronch
Apartments, a student housing com-
plex in College Station, Texas. He also
worked on a 5300 milion loan to
Equastone for the acquisition of a port-
folio of 13 Class A office buildings and
43 acres of excess developable land in
the Dallas area from Crescent Real
Estate Equities. Al neary three million
square feel, the lransaction was the
largest office porlfolio acquisition in
Texas to date, he noted

Wright was promoted from senior direc-
tor to regional director for the Southwest
in March 2005 Under his leadership
that year, his region had record volume
of 5615 million. even after experiencing
significant turnover in his sales staff. He
joined GE Real Estate in 2001 from
Heller Financial, where he was director
Earlier in his career, he worked with
AMRESCO in Dallas from 1995 to 1997

Wright hos contibuted articles to the
Dallas Business Joumnal and Texos Real
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Estate Business and has participated in
roundtables held by Real Estate Media,
Dallas Business Joumal and Colorado
Real Estate Journal He also is o member
ol GE Volunteers, a group that partners
with local charitable organizations to
address pressing needs and key opportu-
nities in the areas of education, communi-
ty development and the environment
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Zegen, who founded Madison Redglty
Capital in 2005, focuses on deal origina-
tion and structuring for the firm’s $250 mil-
lion bridge lending fund. Having grown
from $12 milion since its inception. the
fund currently has a lending copacity of
$600 million and holds dll its loans as
opposed to seling them | like having the
ability fo fund deals and take risks with my
own capital,” he said, adding he also likes
being a part of helping owners and
developers build sormething

Lost year was the funds bigges!, with
transactions approaching $400 milion
Zegen cited lost year's production as his
greatest accomplishment to date, adding
that he expects fo close $800 milion in
financings this year. He has credited the
challenging market conditions for the
fund'’s explosive growth, explaining thot it
has been there to provide liquidity as
credit in traditional lending channels
dried up. He added that speed in ansac-
fions and property valuation also has
been crucial o the firm's growth

In addition fo his role at Madison Reaity
Capital, Zegen is president and founder of
Alpine Commercial Capital, where he has
originated more than $1 bilion in mort-

gages since 2001. Prior to founding
Alpine, he worked as an investment
banker from 1999 to 2000 in Salomon
Smith Bamey's finonciol sponsors/private
equity group, where he focused on lever-
aged buyouls, equily and debt financ-
ings. mergers and acquisiions and pr-
vate plocement transactions. From 1997
fo 1998, he wos an analyst in Merrill
Lynch's debt capital markets division,
where he executed both mortgage-
backed and assel-backed debt offerings.

Zegen believes the market is progressing
toward debt opportunity and equity funds
and will continue to diversify in the next
decade."It's only a notural progression to
have multiple products to offer our clien
tele,” he said. "Ten years is good for a few
cycles, ond now definitely presents a
great opportunity if you have liguidity”

Zegen said he grew up being an
entrepreneur, noting that he sold
baseball cards in high school and
sportswear in college. He credited his
mentor, Ephraim Rudman, with teach-
ing him entrepreneurship in real
estate, and he most admires Fortress
Investment Group because of its
entrepreneurial approach. Zegen
also is president and co-founder of
the Brandeis Enfrepreneurs Network,
as well as co-founder of The New York
Private Equity Network. it
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